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Company Update

For the second quarter in a row the company continues bringing joy to its investors by reporting good results: sales increased by 42%, driven by strong turnover
growth in all regions SAF Tehnika operates: Americas +39% (67% of sales), AMEA +42% (8% of sales), Europe and CIS +52% (25% of sales). Apart from its main
business segment, the company continued to develop its new initiative -CO2 measurement tool Aranet. The demand for this product exceeded company's
expectations as pandemic reinforced customers' apprehension for it to be a crucial component of good ventilation and air quality set-up. Net profit margin of the
company has ixpanded from 4% to 11% and net profit increased four-fold in 2Q'20/21. The company does not see any significant changes to the current situation
in the near term and states that there is still buoyant demand for the radio links, fuelled by the global requirement for the data transfer.
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Balance sheet & Cash flow
last Q-1 Q-2 Q-3 LTM 2019 2018 last Q-1 Q-2 Q-3 LTM 2019 2018
Equity / Assets ratio 62% 67% 64% 72% 66% 70% 75% Cash Flow to Debt 298 135 229 -0.11 163 0.89 -
Debt / Equity ratio 11% 12% 13% 11% 12% 12% 0% CAPEX/ Sales 1.7% 0.4% 19% 0.0% 52% 0.0% 2.2%
Cash ratio 1.18 1.11 1.18 1.42 1.22  1.20 0.97 FCF/OCF 84% 73% 87% 356% 150% 63% 159%
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